00:08
This is the infinite receiving podcast helping conscious leaders like you

tap into a wealth of abundance across all areas of your life and
business. My name is Susie Ashworth.

00:20

[ am a single mum of three.

00:22
And author of the Sunday Times bestselling book infinite receiving.

Crack the code to conscious wealth creation and finally manifest your
dream life.

00:32

On this show, I'll be sharing with.

00:34
You how you can upgrade your identity and your reality to create the

life that you have been dreaming of. Because you are ready to be an
infinite receiver.

00:54

Hello, hello you gorgeous human being.

00:56

It is Suzie Ashworth here and you are listening to the Infinite receiving
podcast.



01:03

And I want to speak to you today about why I believe that live events,
live in person events have to be part of your business model in order to
what I call robot proof, your business. Now it's really important for you
to.

01:26

Hear me when I say I am.

01:27

Not scared of Al. I think that Al is, can be, has the potential to
absolutely revolutionize your business. We use it every single day, every.

01:42

Single day, for transcriptions, for summaries, for.

01:46

Idea inspiration, as a launchpad, full copy.

01:51
Like so many things. And it really speeds up the process for somebody

like me, whose human design means that I am a good responder. Give
me a blank page and I can sit there for quite a while.

02:04

Not knowing, but give me a tiny.



02:07

Bit of inspiration and I'm like oh no, no, it's not that, it's this. And so it
really helps with the creative process.

02:13

Me, and I deeply appreciate it.

02:16

I have been playing around with hey.

02:18

Jen and it's not quite nailed my voice in the way that it has.

02:23

Some of my friends. So I know that there is more playing to do, but as
soon as it has nailed my voice in a.

02:29

Way that I love for sure, I.

02:33

Am going to be using that to.

02:34

Help me create even more content because.



02:37

I have so much content that I desire to create. So being able to clone
myself and.

02:43

Have my clone deliver is going to be amazing.

02:47

Now, it's not going to be me.

02:49

But when I'm creating courses for people to go through at their own
pace, when I'm just teaching and sharing information, it doesn't actually
need to be me. It can be my information, but it.

03:01

Doesn'T actually need to be me.

03:03

And so all of this tech is going to be absolutely incredible. The more
familiar that we get with it, the cheaper that it becomes.

03:13

We are going to be able to utilize it.



03:15

We should be utilising it to help us create more time and more content.
So I am not afraid of Al. And when it comes to the coaching industry,
what is going to happen over the next five years, for sure, without any
shadow of a doubt, is that.

03:37

We are going to see more and more people entering the marketplace.
This is good.

03:43

We're going to see more and more.

03:44

People entering the marketplace because coaching is.

03:47

Going to become as commonplace as therapy. You know, when I started
in business.

03:53

Ten years ago, the idea of saying as a coach that you were going to
speak to your therapist, you would.

03:58

Never have done that.



03:59

People would have been like, what the heck? Why don't you know you're
shit enough to not need a therapist. It was not cool, it was not
acceptable.

04:08

Now everybody's got a therapist.

04:10
In five years time, everybody will have a coach. So what that means is

that we will see prices go down and down and down. As many coaches
start to utilize things like apps, we'll also see companies like.

04:27

Better health democratizing coaching, where we have a plethora of
coaches who are paid to sit on a platform. And some of those coaches
are going to be really good.

04:41

Those platforms are going to appeal to people who actually just want to
coach.

04:45

They don't want to market, they don't.

04:46

Want to have to worry about getting their clients.



04:48

They just want to sit and know that they are able to get x.

04:52

Number of clients every single month for pound, 60 pounds. They can
show up, do the work and then check out.

04:59
It will be like a job for them. What that means for people like yourself,
potentially, and certainly me, is that never before has differentiation

about the way that I deliver my services been more important never
before.

05:17

And so for somebody like me, 1.

05:20

Have an advantage already when it comes to live. And I in person, this
is my.

05:29

Not just happy place, it is my sweet spot. This is what I am known for.

05:34

One of the things that I am most known for is creating exquisite,
transformational events. I believe in my heart of hearts.



05:45

Every single person who wants to create a business that is thriving, that
is, you are not playing around with the.

05:52

Bottom feeders at the bottom of the sea scrabbling for 60 7100 pound
an hour sessions.

05:59

People who are able to charge premium.

06:02

Prices, high ticket offers are going to have had to master the skill of
creating not just live events. You know, I have a lot of people say to me,
yeah, no.

06:15

I do, I do live events, I do retreats. But are you doing retreats where
you.

06:19

Are walking away with a profit margin of 272%?

06:23

Are you walking away from your live.

06:26

Events having made multiple six figures, almost mid, multiple, six
figures.



06:31

If you are not, you have stuff to learn when it comes to creating
transformational events.

06:37

And this is a skill set that.

06:39

I believe that every single person who is serious about having a thriving
coaching business in the next five years needs to be mastering now.

06:49

Because much of the way that you.

06:51

Coach and what you coach is going to be able to be delivered online.

06:56

Through Googling, Al is going to be able to do much of what you do.
What Al cannot do at this point in time, is create live experiences,
facilitate live experiences.

07:12

And even as I say that you've.

07:13

Got things like the abitorhouse, I mean, that's an incredible live
experience. It's all done via holograms.



07:19

What I believe to be true and what is going to serve you massively.

07:25

Over the next five years is for.

07:27

You to build a personal brand where people are connected to you and
want you, and how you are going to.

07:34

Be able to deliver that is in the live experience. This is not a clone of
me. This is actually me. And that is going to be valuable.

07:42

What those live experiences are also going to be providing your
dreamboat client is community and connection.

07:50

There is a quite literal loneliness epidemic.

07:54

Happening in our world right now.

07:56

In a world of hyper connectivity, we.



07:59

Have never been more disconnected from ourselves and from each
other.

08:03

So when you get really good at.

08:07

Cultivating community, that is something that is.

08:11

Going to serve your brand, that is something that you are going to be.

08:16

Able to keep people coming back to you for.

08:19

And community, of course, can be created.

08:23

Online, but there is a whole different.

08:25

Level of experience when you are meeting.

08:29

The people, the avatars that you have seen online and communicated
online, and being.



08:33

Vulnerable with online in person. And I see it every single time that I
put on a live event. You know, I will look on the.

08:40

Internet and I will see posts of people where every single person in the.

08:45

Post are connections that have been made through containers, and
more specifically through people spending time with other people that
they've met in containers. At my live events, business partners are
made, friendships are created. It happens every single time. And those
bonds exponentially deeper when people have had that eyeball to
eyeball time. And the third thing that I believe is different in person is,
and we've kind of spoken about this already, it's just the level of
transformation that you can have.

09:23

There is something very powerful about being.

09:26

In an online group and you see.

09:27

Somebody celebrating their wins.



09:29

There is something that cannot be compared when you see somebody
having a breakthrough in real life. What it does is bust myths in front of
your eyes when you see somebody having that breakthrough moment,
all of.

09:48

The stories that you are holding consciously or subconsciously about
yourself and it not being possible for yourself, when you see somebody
who really does look like you, somebody that you have connected with
earlier on, somebody whose story is like wild, and you see them having
a breakthrough.

10:06

On stage, that all of a sudden makes it so much more possible for.

10:12

You because you have the proximity to.

10:15
The breakthrough in a way that you don't experience online. I'm not

saying that you can't experience it, but it is different and it is infinitely
more powerful. It's a bit like going to a.

10:27

Group breathwork session online.

10:29

You can have great transformation, but there is something wildly
different about going to a group online breath work session where.



10:38

You'Re still all breathing in unison.

10:40

And then there is something about being in the room.

10:43

Your eyes are closed often you'll have an eye mask on, you can't see
anybody, but you can feel the energy. That is the difference between
online and offline. That means that as a facilitator, when you know how
to hold the space powerfully and potently, and when you have.

10:59

The toolkit to really be able to.

11:01

Pull anything that you need out of.

11:03

Your bag to facilitate the breakthrough that is being asked for that your
client is craving, you will create a robot proof brand. People will have to
come back to you because they want to come back to you.

11:19

So if you are doing live events.

11:21

Already, great, you have 1ft on the ladder. Are they what you would call
classify transformational events?



11:30

If you are answering yes to that.

11:33

But you do not have the business results to back that up. This is where
you got an up level.

11:41

If you are not hosting live events.

11:44

And retreats, I'm just going to say profitable. Profitable.

11:48

Live transformational events and retreats. This is a skill set that you
cannot overlook.

11:54

You cannot. And within that, I mean, there's so many things I could say
within that, but this is where I want to start.

12:02

Your events have to be transformational.

12:04

And from a business perspective, they need to be profitable, wildly
profitable, and they absolutely can be. And if you want my support with.



12:13

This, then please reach out. This is one of the key essential pillars of the
Quantum leap, your life and business certification program.

12:22

I believe that this is going, if not already, going to be the most.

12:27

Comprehensive program when it comes to really.

12:30

Showing you what is required to facilitate these transformations. So
this is your toolkit.

12:37

What needs to happen, content wise for.

12:41

People to have the type of breakthroughs that leave them saying I need
to come back and I need to bring my friends and sign me up for next
year and tell me about the mastermind. Like all of that. This is how you
robot proof your business.

12:59

So I hope that this has been food for thought. And I hope that you are
asking yourself, what is my next level? If you're already doing this
great, what is my next level?



13:09

How do I position myself as one.

13:11

Of the greats when it comes to this area?

13:15

And if you're not doing it, this is where you have to focus. Okay.

13:19

I love you. You are amazing. Please hit me up in my DM's, let me know
where is this being food for thought for you. What are you like? Okay,
Susie, let's freak it go.

13:29

I am super keen to hear and.

13:32

If you have questions, hit me up with the questions.

13:34

I might not give you a personal response, but this, I just believe is so
important.

13:39

You will not hear me shutting up about this. And just for just a tiny bit.



13:43

Of context, I will end this episode.

13:45

But just for a tiny bit of context. When I came into the hypnobirthing
industry.

13:49

Eleven years ago, I spotted an opportunity. When it came to video based
hypnobirthing, nobody was doing it.

13:57

And so it was to take something.

13:58

That was already done and then repackage it in a way that really broke
the mold at that time. And when I went into business coaching.

14:07

What I very quickly realized is that there were a few people in the
states, there were certainly no people in the UK really teaching baby
business owners, people who worked in that pre and postnatal world
like how to online market. And so I share these things with.

14:23

You because what I have had a knack for in the eleven years I've now
been doing this is really spotting opportunities that are not being 100%
utilized before people jump on the bandwagon. Right now we are only
going to see the market get busier and busier. Combine this with Al, we
will see pricing go down and down.



14:55

You have to position yourself as premium.

14:57

And you have to be able to.

14:59

Provide a service that Al cannot do.

15:01

In order for people to be willing to pay a premium. This is how you do
that. Okay, point made. Let me know what comes up for you. Hit me up
with your questions and I look forward to being in your earbuds next
time. You are incredible.

15:17

Please remember that faith plus action equals miracles.

15:24

Thank you for listening to infinite receiving with me. Susie Ashworth.
I'd love to share with you my infinite receiving activation audio. Go to
susyashworth.com activateinfinitereceiving.



